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Quantifying the Value of a Financial Planning Relationship

Strate
gy Potential Benefit

Income Tax Benefits

Claiming Tax Deductions, credits, & tax-free investing opportunities. Deductions, credits,

Roth IRAs and 529 plans etc. $1,000s or $10,000s
Tax Deferral - Retirement contributions, tax loss harvesting $10,000s or $100,000s
Tax Bracket Arbitrage - Roth conversions, tax sensitive liquidations 0-30% of total wealth

Portfolio Benefits

Picking lower cost investments 0.1% - 1%
Tax loss harvesting 0.2% - 0.6%
Asset allocation Up to 0.75%
Investment selection for Alpha >0%

Diversification
Behavior Gap Up to 1.5%

Estate Tax Benefits

Federal Estate Tax savings (for those >5$6.5M) $100,000s or Millions
State estate Tax Savings $100,000s or Millions
Probate and settlement cost savings $1,000s or $10,000s
Ensuring assets go where they should and when Priceless

Retirement Planning Benefits

Retirement portfolio tax strategies and withdrawal sourcing 0.5% - 0.7%
Maximizing Social Security benefits $10,000s

Retirement Sensitive tax planning strategies (Marketplace, Medicare, IRMAA) $1,000s to $100,000s
Setting Spending policies and budget Retirement goals
Determining when you can stop working Priceless

Financial Gain

Color Risk Reduction

Key Well-being Enhancement
Behavioral Coaching

This brochure includes references to third-party content, including the article “Evaluating Financial Planning Strategies And Quantifying Their
Economic Impact” by Michael Kitces, published by The Kitces Report (Volume 3, 2015). This material is the property of Kitces.com and is shared
for educational purposes only. We are not affiliated with Kitces.com or Michael Kitces, and inclusion of this content does not imply endorsement.
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Insurance Planning Benefits

Potential Benefit

Optimizing Insurance Coverage

S100s or $1,000s

Reducing or eliminating risk of financial catastrophes

Priceless

Delegation Benefits

Enhanced Value of your time

Emotional Well-being

Ensure that things actually get done

Priceless

Behavioral Benefit

Debiasing

Unquantifiable

Financial coaching for implementation

Priceless

Financial Gain

Color

Risk Reduction

Key

Well-being Enhancement

Behavioral Coaching

This brochure includes references to third-party content, including the article “Evaluating Financial Planning Strategies And Quanti-
fying Their Economic Impact” by Michael Kitces, published by The Kitces Report (Volume 3, 2015). This material is the property of
Kitces.com and is shared for educational purposes only. We are not affiliated with Kitces.com or Michael Kitces, and inclusion of

this content does not imply endorsement.



